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Survey analysis - key findings

A survey following the mixed roundtables was sent out for market participants to complete, to supplement the
roundtable discussions with some further data on the use of and approaches to Part 26A Restructuring Plans.

The survey had a response rate of around 50% from a range of COMPANY SIDE PROPOSAL

participants. To some degree the roundtable attendees OR CONSIDERATION OF RPS

represent a cohort including those who have pioneered or been . .
Have you considered or proposed a Part 26A Restructuring

inVOIVed Wlth ReStrUCtUI’ing Plans SO may not be WhO”y Plan in discussions to achieve the survival of a business?
representative of the wider restructuring community.

However, it does provide some useful indicative data and will be
supplemented with regular future surveys comparing results T 51%

over time. None of the months
above

Company side consideration or proposal of Restructuring Plans

51% of market participants responding to the survey had
considered or proposed a Restructuring Plan to achieve the
survival of a business in the last six months. 24% had In the past 12
considered or proposed an RP in the past 12 months. 34% had months

not considered or proposed an RP in the past 18 months.

24%
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Turnover level

Company turnover

22% of those considering an RP had considered
one for companies with a turnover of less than
£25 million. 52% had considered for companies
with turnovers between £25 and £100 million,
and the same proportion for companies with a
turnover over £100 million.

Discussion of Restructuring Plans as an option in
negotiations

In addition to consideration of an RP, 41% of
respondents on the company side had discussed
specifically the possibility of applying for sanction
of an RP as part of negotiations for a
restructuring of a business. Of those that had
discussed the possibility of a Restructuring Plan
in negotiations, 70% indicated that this had
helped achieve a consensual agreement.

Sectors

RPs had been considered in a diverse range of sectors,
with the top three sectors where they had been
considered being retail (52% of respondents),
manufacturing (33%) and casual dining (22%). This was
followed by construction (19%) and the energy and
technology sectors (15%).

SECTORS

Which sectors have these companies been operating in? Select all that apply.

Automotive 11%
Other 26%

Casual dining 22%

Real estate 7%
Travel 4%
Transportation 7%

Charity 4%

Telecommunications 4% Conahicton 19%

Technology 15%
Energy 15%

Financial Services 4%
Healthcare 7%

Social/home care 7%
Retail

52%

Manufacturing 33%

Pharmaceutical 11%

Participants could select more than one sector.



USE OF RESTRUCTURING PLANS IN NEGOTIATIONS

Was the prospect of an

RP in negotiations
successful in achieving YES
consensual agreement?

70%
Did you discuss the YES 41% |
possibility of an RP in
negotiations for NO
restructuring a business? 30%

No 59%

REASONS FOR NOT PROCEEDING WITH AN RP AFTER CONSIDERATION

If a court application seeking the sanction of a Restructuring Plan was
considered but not issued what was the reason? (Select all that applyj

71% 71% 65% 24%
COSTS TIME  ALTERNATIVE CONSENSUAL CREDITOR

OPTION AGREEMENT OPPOSITION
Participants could select more than one option. CHOSEN

Preparing evidence for court and giving evidence in court

While 73% of those involved with RPs had been involved in the
preparation of evidence for court, less than 1 in 3 (27%) had
had to give evidence in court. (This figure should be taken with
the caveat that the roles in the RP process vary across the
respective participant groups, e.g. lawyers, advisers,
independents/CROs.)

Reasons for not applying for sanction of an RP
after consideration

The top reasons for not proceeding with the
issue of an RP following consideration were costs
and lack of time available to complete the
process, both cited by 71%. In 65% of such cases
an alternative option such as a CVA or pre-pack
was chosen by the company. However, 24% of
respondents stated that the process of
consideration of an RP within stakeholder
engagement led to a consensual Restructuring
without the use of the Part 26A procedure. Only
6% referenced creditor opposition as impacting a
decision not to proceed with issuing an RP.
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While 73% of those invalved with BFs had
bBean invalved in the preparation of evidence
for court, less than 1 in 3 (27%) had had to
give evidence in court.



Restructuring Plans - creditor perspective

Discussion of Restructuring
Plans as an option

46% of creditor survey
respondents had been
involved in negotiations
where a Part 26A
Restructuring Plan had

been discussed as an option
in the last 12 months.

Influence of consideration of
an RP on creditor approach
to negotiations

CREDITOR EXPERIENCE
WITH RPS

In the past 12 months have you been involved in negaotiations
which involved the discussion of a Part 26A restructuring plan
as an option (either proposed or had it proposed by the other
sicle)?

46%

54%

REASONS FOR BEING MORE LIKELY TO AGREE A COMPROMISE FOLLOWING

DISCUSSION OF AN RP

If the discussion of an RP made you more likely to reach an
agreement/compromise, what was the reason? (Select all that apply)

33% 50%
®
=7
COSTS PROSPECT
OF BEING

CRAMMED DOWN

17% 17%
= i i !
PROSPECT OF IMPACT ON
COURT SUPPLIERS AND
PROCESS CLIENTS

Participants could select more than ocne option.

INFLUENCE ON CREDITOR
NEGOTIATIONS

If the plan was proposed by another party in the

restructuring discussions, did the possibility of an
application for a Part 264 restructuring plan make
you:

A lot more
likely to agree a
compromise
Depended on
the specific
Lo Made no
difference

53% highlighted that the influence of an
RP in agreeing a compromise
arrangement would depend on the
specific case. 29% said that it made no
difference, however 18% were a lot more
likely to agree a compromise given the
possibility of an application for a Part 26 A
restructuring plan.

The most common reason cited by
creditors in reaching a consensual
agreement when a Part 26A plan was
considered was the prospect of being
crammed down, followed by costs.



